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Entrepreneurship and Small Business
Many people all over the world have had a dream to start a business. Since I was young I have been dreaming of starting a cleaning company. This may come out as a straightforward type of business to get money but, sincerely, every job is like any other since it has its own challenges. My main plan to actually start a cleaning company is to be the leading cleaning provider specifically of restaurant grill hoods in the entire European region.
My competitive advantage in the cleaning industry would be wholly based on massive investment in human capital. The company would introduce a rigorous training program mandatory to all the employees. All the new employees would undergo the thorough training on how to undertake their cleaning duties. Although this may sound somehow awkward since everyone has some idea on how to do the cleaning, what the company training program will equip the new employees with is a methodical way to come up with a far cleaner restaurant in a more efficient manner. Encouraging the company’s employees to work in teams will also be included. Despite the fact that there are restaurants that prefer few individuals to do the cleaning, the company will be in a position to convince the restaurant that working in a team is more efficient for better services. Professionalism will also be another crucial component of the training program. According to Ruona (2016), all employees need to be equipped with the necessary tools to get the clients satisfied and impressed. Lastly, the employees will be made aware of the client’s expectations and how they can use the relevant tools to even succeed these expectations.
[bookmark: _GoBack]There are various growth areas in our economy in the future that entrepreneurs might want to capitalize on. The first growth area of our economy in the future that entrepreneurs might want to capitalize on is the self-directed learning. How to educate the ambitious youths who want to learn still remains a big challenge. Although the e-learning is taking the internet by storm, there still remains more untapped niches in the online learning space that need to be dominated (Shannon, 2016).
DIY web technology is another growth area in our economy in the future that entrepreneurs might want to capitalize on. Many people have had a dream of coming up with an effective app but this has not been possible due to lack of expertise and resources. According to Kellermanns et al. (2016), the future of the web development depends on the convenience and affordability. Entrepreneurs in the future might want to heavily capitalize on web development skills without involving the middlemen.
High ticket gadgets are another growth area that entrepreneurs in the future might want to capitalize on. This comes from the discretionary consumer spending which can offer entrepreneurs with opportunities to create websites that will be informing consumers about their preferences. In addition, the websites can also be used to make the consumers be aware of different prices and commissions on new products in the market (Shannon, 2016).
Content creation services come in as another growth area which entrepreneurs are likely to capitalize on in future. In the past, content providers have been known for low-quality content and low-balling rates. According to Kellermanns et al. (2016), those entrepreneurs who are keen on giving the consumers quality content are likely to dominate in the content creation game since there is enough room to accomplish that.
It costs around $2.3 million to buy a McDonalds. I think it is a good investment to buy a McDonalds because its earnings are impressing in the stock market. Secondly, the McDonalds global sales are very strong having a gain of 5.7 percent in Asia and 5.2 percent in Europe (Baker & Friel, 2015). Third, investing in McDonald's is recommendable since its shares earn a profit in both good and bad times. My opinion on the crowdsourcing options for financing like Kickstarter is that they are good sourcing options for financing to get one's idea off the ground since they provide their client's flexible models that depend on what the client is trying to achieve. I think crowdsourcing options for financing is a good option to finance a new venture because an individual just requires to come up with a business plan, upload it to the website and those people who believe in your goal can finance you a method which has helped many entrepreneurs achieve their goals.
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